When preparing your car for a trade or for private sale there are some things
you can do to maximise the sale price. Keep in mind that every dollar you
spend in the areas I mention will add more than that amount to the car’s
value.
It will also make the car a far more attractive product and, therefore, increase
the demand for it. This will mean selling it more quickly.
Let me give you a quick overview. If you’re handy you can do some of these
yourself, otherwise pay a contractor. It’s worth it.
Gutter rashes happen when we get too close to the curb and scrape the
alloy wheels. First impressions count - replace them.
Marks, Scratches and Dents can be removed for about $30 per dent and I
can provide the name of a terrific bloke I use.
Bumper Bar Scratches. From a presentation perspective (and presentation
is extremely important) they look terrible. A new bumper costs about $200
but it’s extremely cost effective. You’re trying to minimise what a buyer
thinks they might have to spend on the car to repair it...because they usually
think it will cost more than it actually does. Don’t let a potential buyer think
they have to spend a large amount of money on the car. Do it yourself.
Discoloured Headlights can be found on cars over five years old. For about
15 years manufacturers have been using plastic which is lighter and adds
marginally to fuel economy. When they become discoloured, though, it can
be dangerous and you might get fined. They can be repaired for about $100.
The Bonnet picks up chips and scratches. No need to repair them. Instead,
hide them with a bonnet protector - preferably a dark, tinted one.
The Car’s Condition is a huge factor. I’m amazed when people come in with
food wrappers, nappies and socks all over the floor and seats. Get it cleaned
professionally - inside and out.
Make sure The Service History is available. It can add hundreds of dollars to
the sale and, in the case of some foreign brands, thousands. If the person
doing your services hasn’t been filling in the book, go back and get them to
do it.
Get A Safety Certificate done. If you’re selling privately you must have one
but, even with a Dealer, it’s worthwhile. It only costs about $80 but if you

leave it on the front seat buyers will KNOW they don’t have to spend large
amounts on the car. The valuer always allows around $1,000 for problems
they can’t see. Ease their mind...and save money.
Tyres are the major safety aspect of the car. If they are poor the dealer will
allow for their replacement at $250 each. You can get unbranded new ones
for $125!
Torn Trim can be repaired by an upholsterer or trimmer and is well worth it.
We want the car looking and feeling as good as possible.
The underlying message in all of this is: Don’t be afraid to spend a few
dollars.
For example, if you spend $2,000 (wisely) on a car worth $5,000 there is
every chance you’ll increase the price to around $10,000. It will also attract
more potential buyers.
Obviously there is an optimum spend and you don’t want to go crazy. For
much older cars, you might not want to do all I’ve suggested. So prioritise,
or give me a yell.
If I can help in anyway, or if you’d like the names of people who do the work
I’ve suggested, feel free to contact me at:
Email: bob.aldons@carbusiness.com.au.
Mobile: 0418 748498
All the best.
Bob

